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Chapter Member Educational Interest Survey  
 
To assist us in planning for our 2008 NIGP Hosted Educational Seminars we would like to survey 
the membership as to what educational seminars they would like to see the chapter host in the 
upcoming year.  We want to make sure that the chapter is offering the educational opportunities 
our members are interested in.     
 
Please check all courses that you would be interested in: 
 
Three-Day Seminars 
Contract Administration   
Developing and Managing RFP’s in the Public Sector  
Introduction to Public Procurement   
Legal Aspects of Public Purchasing   
Negotiate to Win-Win  
Planning, Scheduling and Required Analysis  
Sourcing in the Public Sector  
 
Two-Day Seminars 
Alternative Dispute Resolution  
Capital Acquisitions  
Change Management for the Procurement Professional  
CPPO Review:  Preparing for the CPPO Exam  
Contracting for Public Sector  
Customer Service:  The Key to Success in Procurement  
Effective Contract Writing  
Fundamentals of Leadership & Management  
Get What You Need Through Successful Negotiation Strategies  
Inventory and Warehouse Management  
Logistics and Transportation   
Performance Based Requests for Proposals  
Project Management for Workgroups  
Procurement Under Federal Programs and Grants  
Risk Management in Public Contracting  
 
One-Day Seminars 
Adding Value to the Procurement Process  
CPPB Review:  Preparing for the CPPB Exam  
Effective Management of Construction Contracts  
Ethics:  A Survival Kit for Public Procurement  
Fixed Assets Management  
Managing Your End-Users and Suppliers:  It’s All About Relationships   
Marketing 101 for the Procurement Professional  
Principles and Techniques of Problem Solving  
Protests and Disputes:  What’s a Buyer to Do?  
World Class Procurement Practices   
 

 


